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JTOCJIJIKEHHSI BAKOPUCTAHHS MEPYAHJIAM3HUHTY ¥
OAPMAIIEBTUYHUX 3AKJIAJIAX
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AHOTANLIA

VY crarti mpoBeleHa OIIHKa BUKOPUCTAHHS MEPYAHIAN3UHTY y CYYacHHUX
anTekax. 3a JOMOMOTOI0 ONWUTYBaHHS BiABIAyBauyiB anTeK BU3HAYEHO pIBEHb
HE3aIlJIJAaHOBAHMUX TOKYTIOK B amTelll, MpoaHalli30BaHO (aKTopu BUOOPY anTeKku Ta
(axTOpH, 1110 BIUIMBAIOTH HA 3/1IHCHEHHS He3aIJIAaHOBAHUX MOKYIOK. BusiBieHi cuibH1
pobotu. IlpoaHani3oBaHO BUKOPUCTaHHSI IPAaBWJI BUKJIAAKH JIKapChKUX 3aco0iB B
anTelli.

KurouoBi ciaoBa: anrteka, MepyaHAAal3WHT, BUKIIAIKAa TOBApYy, IMITYJIbCHBHI
MOKYTIKH.

SUMMARY

In the article the use of merchandising in modern pharmacies have been
analyzed. The use of merchandising methods and rules of drug distribution in a
pharmacy has been analyzed. With the help of a survey of pharmacy visitors, the level
of unplanned purchases in the pharmacy was determined, and the factors influencing
unplanned purchases were analyzed. The strengths and weaknesses of the studied
pharmacy in terms of design and organization of its work were identified.
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AKTyaJbHIiCTh TeMU. KOHKYpPEHTOCIIPOMOKHICTh KOYKHOT KOMIMAaHI11 3aJ1€XHUTh
Bl TOrO0, HACKUIbKA €()EKTUBHO BUKOPUCTOBYIOTHCS MAPKETUHIOBl MIAXOAM,
BIIPOBAXKYIOTHCSI HOB1 TEXHOJIOT11, HACKIJIBKH TPAMOTHO IIPOBOJUTHCS ACOPTUMEHTHA
MOJIITUKA, TIAOUPAEThCA TIePCOHA, 3aJOBOJIBHSIIOTHCS TOTpeOM Ta BHUMOTH
CIOKMBaYiB. 3a IMX 00CTaBUH BaXKJIMBO BUSIBUTH Ta MAKCUMAJIbHO BUKOPUCTATH OY/Ib-
SIK1 pe3epBH 151 30UIBIIICHHS JOXOY Ta 3ay4YCHHS BiJBiAyBadiB 10 anteku [2, 3, 4].

Merta fgocJizKeHHs € JOCIIIKEHHS 3aCTOCYBaHHS METO/I1B MEpUaHAAM3UHTY B
anTeuHUX 3aKjajax, aHa3 (akTopiB MPUBAOIUBOCTI aTEKH JIJIsl CIIOKHUBAYIB.
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Metoan nocaimxennsi. [1iq yac BUKOHAHHS AOCTIIHKEHb OyB BUKOPHUCTAHUI
EMIIPUKO-TEOPETUYHUN  MIAX1, METOAU JIOTIYHOTO, I1HAYKTHBHOTO aHami3y,
MapKETHHTOBUX JOCIIKEHb.

Pe3yabTaTtu q10c/iIKeHb

OCHOBHOIO METOIO TMEpUIOr0 €Tally HAIIOro JOCHIKEHHS € TPOBEICHHS
ONMHUTYBAHHS BIJBIIyBayiB alTeK 3 METOI BU3HAYEHHS YaCTKU He3aIllJIaHOBaHUX
MOKYIIOK, a TaKOoX Kiacuikarlis BiJIBIAyBa4iB 3a THUIIOM ITOBEIHKH IOKYIIIIB Ta
CXHWJIBHICTIO JI0 HE3aIlJIAHOBAHUX MOKYMOK. MU TakoK MOCTAaBUJIU 32 METY BU3HAUUTH
JIKA Ta MEIWYHI BUPOOH, SIKI € «TOBapaMy IMITyJIbCHBHOTO TOIHUTY» B amTell,
BHU3HAUMTH MPOIO3UIIT BIABIAyBaYiB 1010 AU3aNHY anTeKH, piBHSI 00CIYyrOBYBaHHS,
ACOPTUMEHTHOI NOJITHKH, Tpadiky poOOTH.

3a 1OMOMOTOI0 ONMUTYBAaHHS MM IpOaHaII3yBaJIM TEHJICHIIIO BiJIBIyBadiB 0
HE3aIUIaHOBAHUX MOKYIOK. 3a pe3yJibTaTaMH: 3aBXJU KYIYIOTh JIMIIE Te, 110 O0yJo
3amaaHoBaHo - 19% MOKyMIliB; pa3oM 13 3aIJIAHOBAHOIO MOKYIIKOIO 1HOJI KYMYOTb
mock 1He - 27%; pa3oM 13 3aIUIaHOBAHOIO MOKYIKOK YacTO KyMyIOTh IIOCH 1HILE -
42%; pa3oMm 13 3aIUTAHOBAHOIO TIOKYIIKOIO BOHU 3aBXIM KYIYIOTh IIOCH iHIIE - 12%
OTIUTaHUX.

TakuM YMHOM, MU MOKE€MO 3pO0UTH BUCHOBOK, 110 8 1% MOKYIIIIB, K MPAaBUIIO,
poOJIATH A0 MEBHOI MipU He3amulaHoBaHI NMokynku. Ha MomeHT onutyBaHHS 64%
PECIOHJICHTIB 3AIMCHWIM HE3aIUIaHOBaHy IMOKYMNKy B amnrteri. JKiHKu yacrtime
3MIIACHIOIOTH HE3aIlJIaHOBaH1 MOKYIIKH.

B mpoueci aHkeryBaHHS MU BUSBWIM (PAKTOpH, 110 BIUIMBAIOTH Ha
HE3aIIaHOBaHy MOKYIKY, 10 BiZOOpakeHo Ha puc. 1.

O PO3MIERHsT Ha MPMITABRY
OCHOBHOW - |____DOnopana ¢hapmaueBta
. / Onopaga MeANYHOro KOHCYNbTaHTa
OcHoBHOM -
/ Knama B anTeui
OcHoBHOM / O 3fivoKin
OcHOoBHOM / DnLeyn«n—mmw iapi “in
OCHOBHOM 1 /
OCHOBHOM 1 / il
OcHoBHOM / ——
~—
OCHOBHOM
~ h‘____/
OcHOBHOM

Puc. 2. ®akropu, 110 BIUIMBAIOTh HA HE3AIUIAHOBAHY MOKYIIKY
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Haitbinpi1 cuibHO BIUIMBAIOTh Ha 3A1MCHEHHS HE3aIllJIAHOBAHOI TOKYIKH B
anTeli Taki (akTopu, SIK pO3MIIIEHHs TPOAYKTY Ha MPUIABKY, MOpaau (papMaiieBTa Ta
peKiaMa B arTerl.

Takox y miporieci OnuTyBaHHSI MU BUSBHIJIN CHJIBHI Ta CJIA0Ki CTOPOHU anTEKH B
il qu3aiini Ta oprauizarnii podotu (puc. 2).

MapkoBka 1
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OdopmneHHs 1

AKicTb KOHCYnbTaLin |

padik |

PosTtawyBaHHA 1

Linn ]
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O CunbHi CTOPOHU OCna6ki ctTopoHu

3riHO 3 pe3yibTaTaMy ONMUTYBaHHS, IEPEBArol0 € y NW3aifH alTeKH, 3aTHIITHA
atMocgepa, aCOpTUMEHT.

Jlo HeAoMKIB MOXKHA BIJHECTH BiJICYTHICTh MapKOBKHU, SKICTh KOHCYJIbTAIlIH,
pO3TaInryBaHHs, IIHH.

CyyacHuit ¢apmaleBTUYHUN PHUHOK € JyK€ HACHUYEHUM, KOHKYPEHIlIs
B11I0YBA€THCSA HE TUIbKM MK BUPOOHHMKaMHU (papMalleBTUYHOI MPOAYKIIii, ajle i MiX
anTeYHUMHU 3aKjaJamMd 3a [PUXWIBHICTH BiABiAyBauiB. CHoXKMBaul MaroTh
MOXJIMBICTh BHOpaTH camMe Ty anTeKy, sika OuIbIlIe 3aJ0BOJIbHSE iX MOTPEOH.
binpmricte HaceneHHs poOuTh BHOIp JIIKIB Ha OCHOBI TOpaj APY3iB, OCOOHMCTOIO
JOCBiY, pEKJIaMU, TOMY BHUBUEHHS BIJBIIyBadiB € BKJIMBUM ACIEKTOM MiSUTBHOCTI
antek. Jlyxe BaxiauBUM Yy (GOPMYBaHHU KOHKYPEHTHOI TOJITUKH € (hakTopu
NpUBAOJIMBOCTI MEBHOT aNTeKH I CIOXKMBAUiB, SIKI BIUIMBAIOTH Ha PIMICHHS PO
npuAOaHHs JIIKIB came B L1 anTeni. B yMoBax »&opcTKOi KOHKYpPEHIIi anTek npodyiema
IpUBAOJIMBOCTI MOXKE OYTH BUPIIIAIBHOIO JUIsl yCIiXy a00 HEBJaul B poOOTI Ha pUHKY.

JI1s1 OpIBHSUIBHOI OLIIHKYA MPUBAOIMBOCTI antek Mu obpanu 18 dakropis. 3a
JIOTIOMOTOI0 METOJTy ONUTYBAaHHS BIJIBIAYBAYiB alTeK MU OILIIHWIM BaXJIMBICTh IHX
dakTopiB /it ciokuBava (Tabmuiisg 1). s 11b0r0 pecroHIEeHTH OIIHIOBAIM KOKEH
dakrop y 6amax Big 0 q0 3: 0 - He Mae 3Ha4YeHHs, 3 - 1ed (PaKkTOp HAI3BUYANHO
BKJIMBUH, MTICJISI YOTO CyMa CEPEIHIX 3HAaYeHb (DaKTOpiB OyJia MpUBEIEHA 10 OJTMHMIII.

392



Tabnuys 1
Omninka BaXJIUBOCTI (paKTOPIB BUOOPY alTeKH

dakTop Baxnusicth pakTopy
MOIUBICTh MAPKOBKU 0,084
IIBUAKICTH 06CTYyrOBYBaHHS 0,082
Micne3HaxoKEeHHS allTeKu 0,076
BeiuwnmuBicTh apmarieBTa 0,074
PiBeHb 1iH 0,072
SIKiCTh KOHCYJIbTALIi 0,07
[1poKuUii ACOPTUMEHT 0,068
I'padix poboTn 0,061
Po36ipuBi LiHHUKH 0,054
BuknaneHHs mikapchKux 3aco0iB 0,053
BapiaHT 3aMOBJICHHS 0,052
3pyUHICTh MOLIYKY JiKiB 0,044
Micue st BiiourHKy 0,041
Konboposa cxema 0,038
OcBiT/IeHHS 3211y 0,038
Birpuna anrexu 0,031
[11an TOproBoro 3aiy 0,028
HasiBHicTh niKaps-KOHCYJIbTaHTa 0,022
> 1

B pe3ynbTaTi onuTyBaHHS BUSBICHO, 110 HAWBAXIMUBIIIMMH (DAKTOpaMH TpH
BUOOpPI anTeKu IS CIIOKHUBAYIiB € MOXIIMBICTh ITAPKOBKH, IIBUAKICTH
00CITyroByBaHHsI, MICII€3HAXO/PKEHHS alTeKH, BBIWIMBICTh (hapMarieBTa, PiBeHb IIiH,
AKICTh KOHCYJIbTAIII.

Te, HaCK1JIbKHM BJIaJIO JIIKAPCHKI 3aCO0M ITPEICTABIICH] BIJIBITyBayl allTEKU, MOXKE
BIUIMHYTH Ha piBEHb ii npoAaxy. s 1boro HeoOX1AHO pO3MIILYBaTH MPOAYKIIIO 32
MEBHUMM MPaBUJIAMU Ta MIATPUMYBATH HEOOX1THUI aCOPTUMEHT.

3a 10MOMOror0 IHCTPYMEHTIB MEpUAHIai3UHTY anTeKa MOXKe 30UTbIIUTH 00CsAr
IPOJaxy, MpUOyTOK Ta TOBapOOOIr, 3aBOIOBATH HOBUX MOKYIIIIB, HaAaTH 1H(QOpMaIIio
PO TOBAp MAKCHUMAJbHO MOBHO, TOJIIMIIUTH SKICTh OOCIYTrOBYBaHHS Ta CTBOPUTHU
pUEMHE BpPa)XEHHS BiJl anTeKd B IioMy. [[71s BiABiayBaya anTeKH 1€ TaKOXK Mae
MO3UTHBHI PUCH: 1I€ J03BOJISIE O3HAHOMUTHUCS 3 TOBAPOM 1 3pOOMTH BUOIP IIBUIIKO,
OTPUMATH 3aJI0BOJICHHS B1J] IPOLIECY MOKYIIKH 1 CIUIKYBaHHs 3 (papmatieBTami [1, 5].

[Ipu milaHyBaHHI BHMKJIAJKH CJIJI BpaXOBYBaTU OCOOJMBOCTI MOKYIIIB Ta iX
nepeBarv, XapaKTepUCTUKH MPOMOHOBAHOI MPOAYKIIl, CE30HHICTb 1 CTYIIIHb
MOMYJIIPHOCTI PI3HUX MApOK.
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3a pe3ysibTaTaMu JOCHIIDKEHb B arTelll OUIBIIOI MIPOK0 AIIOTh Takl MpaBUiIa,
ak "llpaBuno 3amacy", "llpaBuno mosropenns", "llpaBuno Oamancy", "llpaBuio
[IHHUKIB", TIPABUJIO BIICYTHICTh MOPOKHIX MOJHIIb.

BucnoBku: B pesynprari mpoBeACHUX JOCIITKEHbL METOJIOM OIUTYBaHHS
BIJIBIIyBauiB alTeK BHU3HAYEHO pIBEHb HE3aIUIAHOBAHUX IMIOKYIIOK B aIllTell,
poaHaiz0BaHoO (pakTopu BUOOPY anTeku Ta GakTOpH, 10 BIUIUBAIOTH HA 3/11MCHEHHS
HE3aIJIaHOBAHUX TOKYTOK, BHSBJIEHI CWJIbHI Ta CJIa0Ki CTOPOHHU JOCIIIKYyBaHOI

......

MIPaBUJI BUKIIJKH JTIKAPCHKUX 3aCO01B B anTelll.
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