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PE3IOME

VY crarri mpoaHani30BaHO CY4YacHI MapKETHMHIOBI TEXHOJIOTII MPOCYBAHHS
FeHEpUYHUX Oe3pelenTypHUX JIKapChbKUX 3aco0lB B yYMOBax LH(poBi3amii
(dapmareBTUUHOTO pUHKY. Po3risHyTo ponb digital-MapkeTUHTy, OCBITHIX CTpaTerii,
OpeHauHry Ta (apMaUEeBTUYHOTO MeEpyYaHJau3uHry y (OopMyBaHHI JOBIpU
CIOKMBAYiB J0 F€HEPUUYHUX TpenapariB. JJoBeseHo, 10 iHTerpalis OMHIKaHAIbHUX
KOMYHIKaIliil Ta 10Ka30Boi iHQopMaIllii 110,10 610€KBIBAJIEGHTHOCTI T€HEPUKIB CIIPHUSIE
MIJIBUIICHHIO  KOHKYPEHTOCIIPOMOXHOCTI ~ Ta  €KOHOMIYHOI  €(EeKTUBHOCTI
(dhapMareBTUYHUX KOMIaHIH.

Kniouosi cnoea: teHepuyHi JiKapchKi 3aco0M, O€30€LenTypHi MpenapaTw,

(bapmarieBTUUHUN MapKeTuHr, digital-mapkeTHHr, OpeHIUHT.

SUMMARY
The article analyzes current marketing technologies for promoting generic
over-the-counter (OTC) medicines in the context of pharmaceutical market
digitalization. The role of digital marketing, educational strategies, branding, and
pharmaceutical merchandising in building consumer trust in generic medicines is
examined. It is substantiated that the integration of omnichannel communication and
evidence-based information on bioequivalence enhances competitiveness and

economic efficiency of pharmaceutical companies.
Keywords: generic medicines, OTC drugs, pharmaceutical marketing, digital

marketing, branding.
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Beryn. T'enepuuni  Jikapchki  3acO0M  CTaHOBJSATH 3HAYHY  YacCTKYy
(dapMmareBTHUHOTO pUHKY YKpainu Ta €Bpornu [1]. BomHowac crokmBadi 4acTo
JEMOHCTPYIOTh HIKYMU PIBEHB JIOBIPU JO N'€HEPHUKIB MOPIBHSIHO 3 OPUTIHAJIBHUMH
npenaparamu [2]. 3abe3neueHHss JOCTYITHOCTI TEHEPUYHUX JIIKAPCHKUX 3aco0iB €
BXJIMBUM eneMeHToM (apmaneBtuunoi nodituku BOO3 [3]. Teopetnunumu
3acamamu MapkeTtuHry renepuuynHux OTC-mpenapaTiB € 0a3yBaHHS Ha KOHLETLIi
iHHICHOT mpomo3ulii Ta (QOopMyBaHHA JOBTOCTPOKOBOi JosuibHOCTI [4]. s
FeHEpUYHUX TMpernapaTiB  KIIOYOBMMHM YMHHUKAMHU € IIiHa, J0Ka3oBa 0Oa3a
O10€KBIBAJIEHTHOCTI Ta pemyTalis BUPOOHMKA. MapKEeTHHroBI KOMYHIKAILIl Y
(apmalli TOBUHHI MO€JHYBAaTH €KOHOMIYHI Ta 1H(QOpPMAaLIHI 1HCTPYMEHTH BIUIUBY
[5, 6].

Mera pgociaigakeHHs — BH3HAUUTH aKTyaJdbHI MapKETHUHIOBI TEXHOJIOTIIl
IPOCYBaHHs F'€HEPUYHUX O€3peLenTypHUX Mpenaparis.

Marepiaim Ta Meroam JociigkeHHsi. KoHTeHT-aHami3 pelieBaHTHHUX
HayKOBUX JIKEpe.

Pe3yabTatu pociaimkenns. Digital-MapkeTHUHr 1 OMHIKaHajdbHI CTpaTerii €
KJIIIOUOBUMH  €JI€MEHTaMH  Cy4acHOi  CTpaTerii  NpoCyBaHHS  T'€HEPUYHUX
Oe3penenTypHux JKapChKUX 3aco0iB. Digital-mapkeTnnr JTI03BOJISIE
(dapMaleBTUYHUM KOMITIaHIsIM 3a0e3leuyBaTH TMEPCOHATI30BaHy KOMYHIKAIO 31
CIOKMBA4YE€M Ta IHTETPYBATH OHJIAWH- Ta OQJiailH-KaHAIM B €IMHY OMHIKaHAJIbHY
cTparerito [4, 7].

CydacHuil papmalieBTUYHUN MapKETUHT aKTUBHO BUKOPUCTOBYE OMHIKaHAJIbHI
KOMYHIKaIlll SK IHTErpoBaHy CHCTEMY B3aeMOIi 31 crnokuBaueM. OMHIKaHAJIbHA
CTparterisa rnepeadavae CHHXPOHI3AIII BCIX TOYOK KOHTAKTY: alTeUHUX 3aKIIaJiB,
oQiuiiHUX BeOCANTIB BUPOOHUKIB, MAPKETIICHCIB, COLIaJIbHUX MEpPEeX, MOOLIbHUX
J0JaTKiB, email-MapkeTHHry Ta HU(poBoi pexiaMu. 1'0JIOBHOIO MEpeBarol TaKoro
MIIXOMy € CTBOPEHHS €IWHOTO 1H(QOPMAIIMHOTO CEepeloBUINA, y MeXaX SKOTro
CHOXKMBA4 OTPUMYE Y3TOJKEHY Ta IMOCHIIOBHY IHQOpMALII0 NpO Te€HEPUUHUN
npemnapar.

Y cermeHTi Oe3pelieNTypHUX IMpernapariB 0ocoOJMBE 3HAYECHHS MAa€ IO€THAHHS
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oHNaiiH-iHPOopMyBaHHS 3 o(naiiH-KoHCynbTalielo  (apmaneBta. Hanpuknan,
CTHOKMBA4Y MOK€ O3HAHOMMTHUCS 3 XapaKTEPUCTUKAMHM JIIKAPCHKOTO 3ac00y Ha CalTi
a00 B COLIAJIBHUX MEpekax, MeperyisiHyTH BIATYKH Ta OCBITHIM KOHTEHT, MICJS YOTro
orpuMatd TpodeciiiHy pekoMmMeHaamiro Oe3mocepenqHbO B - amTemli. [akui
Oe3nepepBHUN KIIEHTCHKUM NUIAX (customer journey) MiJBUILYE PiBEHb TOBIPU 0
OpeHy.

BaxnuBuM  1HCTpYMEHTOM  peaii3ailii  OMHIKaHaJIbHOI  CcTpaTerii y
dbapmaneBTUyHOMY MapkeTHHTy € BukopuctanHs CRM-cuctem (Customer
Relationship Management). BoHu 103BOJISIIOTH IHTETPYBAaTU JlaHI MPO B3AEMOJIIIO
CHOKMBaya 3 yciX KaHalllB — odQuiaiiH-KoHCybTalli (apmanesra, POS-marepianm,
BeOcaiiTH, MOOIIBHI JOJATKH Ta COIllaJibHI MEpeXi — B €IUHY CHCTEMY, IO
3a0e3reuye TMepcoHaANI3aIl0 KOMYHIKAIii, aHali3 e()EeKTUBHOCTI MAapKETHHTOBUX
KaMmnaHii 1 6e3nepepBHUil customer journey [4, 7]. 3aBasku CRM dapmaiieBTHYHI
KOMITaHii MOXYTh IIJIBUIYBAaTA JIOSJBHICTh KII€HTIB, (OpPMYBaTH JOBIpY MO
reHepuuyHux OTC-mpenapaTiB Ta ONTUMI3yBaTH BHUTPAaTH HAa MapKETHHIOBI
IHCTPYMEHTH.

BaxnmuBHUM 1HCTPYMEHTOM OMHIKaHaJIbHOCTI € BUKOprcTaHHs CRM-cucreM Ta
aQHAJITUKK BEIMKUX JIAaHUX, IO JO3BOJSE€ IIePCOHATI3yBaTH KOMYHIKaIIii,
CEerMEHTYBATH ayJAMTOPIIO0 Ta aJanTyBaTH MapKETHUHTOBI MOBITOMJICHHS BIAMOBIIHO
no motped pi3Hux Tpyn cnoxkuBauiB. Ilepconanmizaiiisi crpusi€ MiABUIIECHHIO
KOHBepCii Ta (hOpMyBaHHIO JOBIOCTPOKOBOI JIOSILHOCTI. KpiM TOro, oMHIKaHaJIbHI
cTparerii 3a0e3MeuyroTh OMNEPATUBHUI 3BOPOTHHMM 3B’A30K 13 MAalll€eHTaMH, IO
no3BoJisie  (hapMalEeBTUYHUM KOMIAHISIM KOpPUTYBaTH 1H(OpMaliiHy MOMITHKY,
BJIOCKOHAJIIOBATH CEpBIC Ta IMIJBUIIYBATH SIKICTh B3a€MOJII 31 COKMBayaMH. Takum
YMHOM, OMHIKaHallbHI ~ KOMYHIKalli  BUCTYNalOTh  KJIOYOBUM  UYHMHHUKOM
KOHKYpeHTOCTIpOMOkHOCTI reHepuanux OTC-mpemnapaTiB y cydacHOMY ITU(POBOMY
CEPEIOBHIII.

OcCBITHI KaMIaHii 00 010€KBIBAJICHTHOCTI T€HEPUKIB MO3UTUBHO BILIUBAIOTh
Ha ixHe crnoxuByYe cnpudHATTS [2]. [Hdopmarmiiina mpo3opicTe  crpusie

palioHaJIbHOMY BHUKOPHCTaHHIO JIIKapChKuX 3aco0iB [3]. dapmaneBT y TOUIIl
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OpoAaXXy BHCTyHa€e KIIOYOBHUM KOMYHIKATOPOM, SIKMHA BIUIMBa€ Ha BHUOIp
TeHEPUYHOTO Tperapary.

bpeHnuHTr TEHEpHYHMX TpemnapaTiB  J03BOJSE MIHIMI3yBaTH 3alIe)KHICTh
BHOOPY BUKJIIOYHO Bif 1iHK [4]. EdexkTuBHUI MepUaHIaii3uHT, Bi3yalabHa aliJICHTHKA
ta POS-matepiasin cTumynio0Th IMImylnbcHUM monutr y cermenti OTC. VYV
(dhapMaleBTUYHOMY MapKETHUHTY BHOKPEMIIIOIOTH Takl rpynu POS-marepianiB (point
of sale materials): wnaBiramiitni (mendTokepu, BoOJepH, OpeHIOBaHI IIHHUKH);
iHopMmariitai (JTUCTIBKH, OYKIIETH, MiHI-KaTaJIOTH); IMIJKEB1 (ucIuiei, OpeH/I-30HH,
M1JJI0TOB1 KOHCTPYKIIii); HU(pOB1 (EKpaHH, IHTEpaKTUBHI naHemni, QR-koan).

POS-marepianu € BaxJIMBUM I1HCTPYMEHTOM BIUIMBY Ha CIIOXXHBaya
0e31ocepe/IHbO B MICIIl TPUUHATTS PIICHHS MPO MOKYNKY. JlociiKeHHs MOBEIIHKU
CIOKHMBAYIB MIATBEPAKYIOTh, 110 3HAYHA YACTKa PIICHb IIOAO0 MpUAOaHHS TOBApiB
MOBCSKJICHHOTO TOMUTY MPUIUMAEThCS caMe y TOProBelbHINM Toulll [4]. Y cermeHTi
Oe3pelenTypHUX JIKApChKUX 3ac001B I TEHIEHIIIS € 0COOJMBO BHPAKCHOKO uepes
caMOCTIiiHUHM Xapaktep BuOopy npemnapaty [7]. [ndopmarniitni POS-matepianu s
TeHEpUYHUX TMpenapariB MOBUHHI aKIEHTYBaTH yBary Ha O10€KBIBaJIEHTHOCTI Ta
BIIMOBITHOCTI MIXHApPOJAHUM CcTaHAapTam sikocti [3]. BigmoBigHo 10 MiaXoiB
(dapMaIeBTUYHOTO MAapKETUHTY, KOMYHIKAIliHI MaTepiajd MaioTh IMOE€IHYBaTU
€KOHOMIYHI Ta JI0KAa30B1 apryMeHTH [5, 6].

POS-marepianu peanizyloTb MEXaHi3M «apXITEKTYypHd BHUOOpY», CHPOILYIOYH
MPOIIEC MPUHHATTS PIIICHHS Ta 3MEHIIYIOYM KOTHITUBHE HaBaHTa)keHHs [4]. s
TE€HEPUKIB 11e¢ 0COOJIMBO aKTyaJIbHO, OCKIJIBKH CIOKUBA4Y MOXKE MAaTH CYMHIBH I10JI0
ix skocti [2]. BizyanbHe MIAKPIIUICHHS peKoMeHalii (apmalreBra Crpuse
MIIBUIIEHHIO TOBIPH JI0 TIpenapary Ta (OpMyBaHHIO JIOSIILHOCTI CTIOKHBAYa.

CyuacHi POS-marepianu Jnenani yacTilmie I1HTETPYHOThCA 3  UU(DpOBUMU
IHCTpYMEHTAaMH, 1110 BIJIMOBIJIa€ KOHIICMIIT OMHIKAHAIILHOTO MapKeTUHTy [7].
Buxopucrannas QR-ko/iB, €1EKTPOHHUX TUCIIIEIB Ta MOCUJIAHb HA OCBITHIA KOHTEHT
bopmye Oe3nepepBHUI KIEHTCHKUM HUISIX (customer journey), MOeAHY0UH oQiaiiH-

Ta OHJIAITH-KOMYHIKaLIo.
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B Vkpaini peknmama mdikapchbkux 3aco0iB, 30kpeMa BuKopucTaHHs POS-
MarepiaiiB, TOBUHHA BIAMOBIJATH BUMOTAM 3aKOHOJABCTBA Ta HOPMATUBHUM aKTaM
MiHicTepcTBO 0XOpOHU 3710poB'st Ykpainu [8]. Indopmariist mae OyTH 10CTOBIPHOIO,
HE BBOJUTH CIOXHMBaya B OMaHy Ta BIAMOBIJATH 3aTBEP/KEHINA I1HCTPYKII AJis
MEMYHOTO 3aCTOCYBAHHS.

[TopiBHsSHO 3 MacoBow pekiamoro, POS-iHCTpyMEHTH XapaKTepu3yIOThCs
BIIHOCHO HIDKYMMHU BUTPATAMHU Ta MIPSMUM BIUTUBOM HAa MOMEHT PHUHSTTS PIICHHS
npo mokynky [4]. Y koHkypeHTHOMY cermeHTi reHepuunux OTC-npenapartis
edexktBHa POS-cTpareris Moke CyTTEBO IMIIBUILUTHA OOCITH MPOJAXKIB.

dapMarieBTUYHA OIMiKa € BAKIUBUM €JIEMEHTOM CYYacHOI MOJIENI TPOCYBaHHS
reHepUYHUX Oe3pelenTypHuX mpenapariB. Bona mnependauae mpodeciiiny
BIJINOBIJIAJIBHICTh (papMalieBTa 3a 3a0e3MeyYeHHsl pallOHANIbHOro, OE3MEeYHOro Ta
€(EeKTUBHOTO 3aCTOCYBaHHSl JIKApChKUX 3aco0iB. Y KOHTEKCTI MAapKETUHTY
reHepuuHux OTC-npenapatiB (apMaiieBT BUCTYIAE KIIOYOBUM MOCEPETHUKOM MiX
BUPOOHUKOM 1 TallieHTOM, (OpPMYIOYHU JIOBIPY A0 IpenapaTry 4epe3 apryMEHTOBaHE
MOSICHEHHS MOT0 610€KBIBAJIGHTHOCTI, TEPANEBTUYHOI €(hEKTUBHOCTI Ta EKOHOMIYHUX
nepesar. [lpodeciiina pekoMmeHpalisi 3HA4YHO MIABUILYE MHMOBIPHICTH BHOOPY
T€HEPUYHOTO JIIKApCHKOTO 3ac00y, 0COOIMBO y BUIA/IKaX, KOJIA CTIOKUBAY Bara€ThCsl
MDK OpPUTIHAJIBHUM 1 TeHEepUYHUM OpeHmoM. TakuM 4MHOM, 1HTErpallis MPUHIUIIIB
(apMaleBTUYHOI OIMIKM y MapKETUHIOBI CTpaTerii Cpusie MABUIIEHHIO JOSUIBHOCTI
CIIO’KMBAYIB Ta COIIATBHINA BIAMOBIIATLHOCTI (hapMarieBTUIHOTO O13HECY.

BucnoBku. CydacHi MapKETHMHIOBI TEXHOJIOTIT NPOCYBAaHHSA T'€HEPUUYHUX
Oe3pelienTypHUX TMpernapariB  0a3yroTbcs Ha iHTerpamii digital-iHCTpyMEHTIB,
OCBITHIX cTparerii Ta Openmunry. Iloemnanns  mokazoBoi  iH(opmarrii,
OMHIKaHAJBLHUX KOMYHIKaIid 1 mpodeciiiHoi pexkoMeHaarlii ¢apmalieBTa CHpUsE
(GhOpMyBaHHIO JOBIpU 1O TEHEPUYHMX JKAPCHKUX 3acO0IB Ta MiABUIICHHIO 1X

KOHKYPEHTOCTIPOMO>KHOCTI.
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